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What is channel islands and the city?
The magazine will be published by the team behind Businesslife (right), the most respected
business magazine in the Channel Islands, which has been running bi-monthly since 2009.

BUSINESSLIFE

Channel Islands and the City is a annual publication which will be distributed primarily in the
City of London in June 2019 and will be picked up by financial professionals.

CITY EDITION 2018
funds • private wealth
brexit • capital markets
insurance • money flows
private equity • reputation

Channel Islands and the City will focus on the finance industries in Guernsey and Jersey, the
relationships between the islands and the City, and the business that flows between them.
The magazine will comprise of in-depth articles in a number of existing finance areas such as
funds, trusts, family office, private wealth, corporate and banking. It will also examine where
future business may grow, not least in the area of cryptocurrencies and technology.
It aims to reflect the thoughts, vision, intellect and excellence of business professionals in
the Channel Islands and act as a forum to send that message globally.
The relationship between the Channel Islands and the City has never been more important. It’s the
intention of this magazine to show exactly what Guernsey and Jersey have to offer.
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Distribution
Channel Islands and the City will have a print
run of 10,000 copies:
■ 8,000 copies will be distributed in business

locations in the City of London and select UK
airport lounges

■ 2,000 copies will be available in business

receptions and airports in Guernsey and Jersey

■ For the full City distribution list, please contact

Carl Methven - details on page six.
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Interview

A tale of
two islands

DW: I’d say it’s a symbiotic relationship in which
London benefits from having the islands available
as part of its suite of offerings – but it’s also
dependent on us maintaining the standards of
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quality that London is known for. Because of
the volume of business it does, the City has a
more generic style of regulation whereas, because
of our size, the Channel Islands can be more
focused on specialist areas.
On that subject, in what sectors do the islands
do most business with the City right now?
DW: In Guernsey, we have a lively insurance
sector and last year we saw growth in our private
equity sector. We’re also seeing growth in risk
financing, and insurance-linked securities had
an interesting year. The islands also offer expertise
in operating globally and working with other
jurisdictions. This is an asset in the corporate
wealth and pensions arenas, where we’re seeing
a lot of clients with international requirements.
AB: As far as Jersey is concerned, the main
areas are banking, private wealth, capital markets
and funds. Jersey is a jurisdiction of choice for
listing funds on the FTSE and we’re also the
principal partner for property investment in the
UK. The deal involving Battersea Power Station,
which was structured through Jersey, is an
excellent example of this.
Is this likely to remain the same, or do you
expect more business to come from different
sectors via the City?
AB: We expect Jersey’s broad appeal to continue,
but there’s likely to be an evolution, and I see two
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TISE’S TRACK RECORD

Words:
Tom Huelin
IT’S HARD TO hear the phrase ‘special
relationship’ and not instantly picture
Donald Trump walking hand in hand
with Emmanuel Macron through the
immaculate gardens of the White House.
Putting that unpleasant image to one side,
however, the phrase is actually quite a neat
way of describing the Channel Islands’
capital markets relationship with the City.
When we talk about capital markets in
the islands, we’re essentially talking about
two things – first, there’s The International
Stock Exchange (TISE), where companies
from around the world can list their
businesses in a cost-effective, well-regulated
environment. Second, the islands provide
domiciliary services for inbound investment
into the City – and other trading venues
such as Hong Kong and Toronto – for
international investors.
When it comes to accessing London
in particular, however, the Channel Islands
are among the leading jurisdictions in the
world. Jersey is home to the largest number
of companies listed on the FTSE 100
registered outside the UK. In Guernsey,
119 domiciled companies have their shares
trading on the London Stock Exchange’s
AIM and Main Market – the highest of any
jurisdiction outside England and Wales.
“The City of London is one of the
leading international transaction centres
in the world,” explains Dan Richards,
Partner at Ogier. “The role of the Channel
Islands is to align themselves with and act
as trusted long-term partners to those
international transaction centres. Partly for

▼

Looking at it the other way, are the islands
important to the City?
AB: It’s definitely a mutually beneficial
relationship. Speaking specifically about Jersey,
we act as a capital magnet and help sustain
250,000 jobs, bring in £5bn of tax revenues
and provide £14bn in terms of net benefit to the
UK. The relationship is about the sharing and
blending of our expertise and getting the most
out of the synergies between the two, including
the global network that both Guernsey and
Jersey give to the City.

A meeting of minds
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Amy Bryant: I agree wholeheartedly. The
relationship is a long-standing and greatly valued
one that’s viewed as a partnership. The UK is the
largest trading partner for both islands and I
think I can safely say that our aim is to continue
working with the City for as long as possible.

upward trajectory. SMEs, however, are
suffering from a lack of investment, which
is where the Channel Islands come in.
A press release from TISE recently stated:
‘A particular focus for us during the year
will be showcasing how companies such
as UK small and medium-sized enterprises,
can potentially benefit from listing
on TISE. We will be demonstrating how
TISE is a more convenient exchange for
listing SMEs compared with larger
exchanges, but also that being based in
the Crown Dependencies means we can
offer stability at a time of significant
uncertainty in the UK given the ongoing
Brexit process.’

The Channel Islands are developing
a reputation as go-to jurisdictions
when it comes to listings on local
and global stock markets – an area
that’s enjoying a purple patch

Words:
Kirsten Morel
Pictures:
Jon Barlow
So, the big question first – how important is the
City of London to the Channel Islands?
Dominic Wheatley: It’s demonstrably important,
as it’s our nearest world-leading finance centre.
London attracts finance from around the world
and, as a result, it’s critical to the future of
finance in the Channel Islands.

Capital markets

Heading off
to market

The Channel Islands’ relationship with the City of
London goes back decades, but just how important are
the islands to the City and vice versa? We spoke to
Amy Bryant, Deputy CEO of Jersey Finance, and Dominic
Wheatley, CEO of Guernsey Finance, to find out more

City
edition

Capital markets
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historic reasons, and also for current
reasons, the Channel Islands are
particularly closely aligned to the City.”
We hear plenty on the islands’ tax
neutrality – is that the key factor in making
Jersey and Guernsey so attractive? Simon
Heggs, Senior Associate at Collas Crill,
thinks not. “For a number of years, the
Channel Islands have been competing on
an international stage with the likes of the
UK, Europe and the US – the latter two via
Luxembourg and Delaware respectively.
Each offer their own tax-neutral structures
and, as a result, the tax environment is
becoming an insignificant factor in the
choice of the Channel Islands.”
Instead, the strength of the islands’
propositions lies in the quality of service
clients receive. “The development of the
Channel Islands’ financial services
industries has created business hubs
perfectly suited for international
companies to operate from efficiently
and effectively,” Heggs continues. “We’ve
found that this is now the key driver in
attracting new clients to the islands.”

The development
of the Channel
Islands’ financial
services industries
has created
business hubs
perfectly suited
to international
companies

AIDING GROWTH
Even reclusive types living in the outer
reaches of Brecqhou will be aware that
Brexit is presenting some unique challenges
to the UK, the EU and associated others.
The UK government is looking for new
ways to stimulate the economy ahead of
the March 2019 exit and sees the growth
of small and medium-sized enterprises
(SMEs) as one way of launching it on an
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Formed 20 years ago and formally known
as the Channel Islands Stock Exchange,
TISE is based in Guernsey, with additional
offices in Jersey and the Isle of Man. TISE
is an affiliate member of the International
Organisation of Securities Commissions
(IOSC) and the World Federation of
Exchanges, and is also now recognised
by the German Regulator, BaFin, as well
as HMRC – credible stamps of approval
which are recognised globally.
TISE specialises in listing investment
funds – open- and closed-ended funds
as well as real estate investment trusts
(REITs) and specialist debt. There are more
than 2,600 listings on TISE today, worth
over £300bn – companies listed more than
700 securities in 2017 alone, a 40 per cent
increase on the previous year. These listings
are facilitated by local fund administrators,
lawyers, accountants and other local
financial services firms.
“We’ve seen a lot of growth over the
past few years, which has been really
positive,” says Fiona Le Poidevin, CEO
at TISE. “It reflects the expertise that the
Channel Islands is known for in terms of
existing business, and most of that typically
originates from London.
“Something that’s not so well known
about TISE is that we list a lot of
household names. Last year, we listed a
high-yield bond for Netflix worth €1.3bn.
We have convertible debt listed for Balfour
Beatty, Yorkshire Building Society and
Sainsbury’s. Even companies listed on other
exchanges – their debt will come to us.”
Another area that’s experienced
exponential growth in recent years is that
of international investors looking to
acquire UK real estate through Channel
Islands vehicles. UK property has been
particularly attractive since Brexit, with
sterling essentially trading at a discount
against other currencies. International
investors are taking advantage of this and
buying up property, particularly in the City,
to the extent that investment in London
real estate rose by 35 per cent in 2017.
And Jersey was at the heart of that
increase, with Ogier acting as Jersey

MARKET LISTINGS

119
Guernsey-incorporated
entities listed on LSE markets

89
Jersey companies listed on
global stock exchanges

THE INTERNATIONAL
STOCK EXCHANGE

2,606
total listed securities

£300bn+
total listed market value
All figures are latest available

Counsel on the acquisition of City
buildings the ‘Walkie Talkie’ and the
‘Cheesegrater’ by international investors.
“From those two examples, you’ve got
£2.45bn of direct investment into London,
from international investors, via Jersey,”
Ogier’s Richards explains. “These investors
set up a Jersey investment vehicle – a Jersey
company or a Jersey limited partnership
perhaps – that provides a neutral, stable,
very well-regarded platform for
international investment into the UK.”
While property may be a more
traditional asset class, this doesn’t mean
the Channel Islands aren’t at the bleeding
edge of innovation. By their very nature,
many of the aforementioned SMEs are
innovative companies. Which means new
and exciting business opportunities are
either being listed on TISE or domiciling
in the islands to access further investment
opportunities in the City.
In late 2016, TISE listed GABI, which
at the time was the world’s first regulated

▼

Interview
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Advertising: options
Our advertising options mean that you can promote your business
in the way that best suits your marketing goals. Choose from:
Standard advert: Available in a
range of sizes and positions, simply
provide us with print-ready artwork

Advertorial: Designed to look like
a feature, advertorials allow you to
talk specifically about your products
or services

News

Alternatively, you can write
about broader issues and
contextualise your products
and services accordingly

Opinion
Private Wealth

Brexit: a game changer

Your trusted
partner

zedra Executive Director Bridget Barker examines
how the relationship between the Channel Islands
and the UK may shift after Brexit

Delivering independent, offshore,
bespoke solutions for 50 years
Private Client Services • Family Investment Companies • Fund Services
At Moore Stephens in the Channel Islands, we are proud of the long standing relationships
that we have built with our clients. Over the years we have earned an enviable reputation
for our high quality products and services.
We’re a global leader in providing expert administrative services to
CORPORATE
SERVICES
It is our independence and experience
that enables
us to provide complete solutions that
clients operating and investing in the international business environment.
are tailored specifically to our clients’ needs and requirements. Being a member of the
FUND SERVICES
We have more than 2,500 employees in Europe, the Americas, Asia and
Moore Stephens International network, we can provide an in-depth cultural and technical
the Middle-East. We deliver high-quality, tailored corporate, fund, capital
understanding of different markets
around
the world.
REAL
ESTATE
market and private wealth services to our clients, with a view to building
long-term relationships.
We look forward to the future and to building further long term relationships.

taxi driver complained that things were
too quiet. Although there was considerable
traffic, his view was that there were fewer
people around and less business was being
done. So, either the old adage ‘sell in May
and go away’ is proving correct this year,
or perhaps it’s the beginning of the feared
Brexit slowdown?
UK wealth managers have been reporting
decent returns and many City law firms are
anticipating bumper profits. However, the
increasing rows and uncertainty over where
the Brexit process will end up is casting a
long shadow – will it be hard or soft? The
newspapers regularly report that businesses
are leaving London, and there are fewer
stories about new entrants.
Traditionally, the view has been that
what’s good for London is good for the
Channel Islands, but it’s difficult to see
what the position for the UK will be by
the end of March 2019 and how that will
impact on Jersey and Guernsey.
The Channel Islands have developed
their considerable skills in financial services
over many years of servicing overseas
clients. Although this developed from
working for the UK banks and other asset
managers, both islands now have a far
wider international client base, particularly
in Europe, the Middle East and Asia.
The islands are insisting that, postBrexit, it will be business as usual, but
in the eyes of the EU they have been
very tied to the UK.
At present, the Brexit draft withdrawal
agreement includes explicit reference to the
Crown Dependencies, and politicians in
both islands say they have a direct line into

the UK’s Department for Exiting the EU.
However, post-Brexit, the relationship
between the two islands and other
EU countries will inevitably change.
Sir Phillip Bailhache, who recently
stepped down as Jersey External Relations
Minister, said earlier this year that
convincing European politicians that
Jersey is a well-regulated jurisdiction
was an “uphill struggle”. Jersey has been
considered offshore to the UK and possibly
perceived as providing less stringent
regulation. Bailhache said he wanted
“to persuade the countries of the EU
to allow us to continue to operate as
an international financial centre in the
way we have done in the past”.

GOING HEAD-TO-HEAD
Following Brexit, the UK will be offshore
as regards the EU, and a third country for
the purposes of the Alternative Investment
Fund Managers Directive (AIFMD) – so
Jersey and Guernsey will be competing
head-to-head for business with the UK.
The Channel Islands’ key card is, of
course, tax – particularly the lack of VAT.
However, if the UK government can be
persuaded to introduce a fund structure
that’s as tax-efficient for investors as a
Channel Islands fund, it will be easier for
a promoter to establish a competitive
fund structure in the UK, so cutting out
the need to use an offshore centre.
Both Jersey and Guernsey have benefited
from offering structures that require
relatively light regulation – although
there are still fairly stringent regulatory
requirements on the administrators of
such funds. Private funds, which are aimed

at professional investors and can be set
up in a few days, are popular.
However, on both these points the
devil is very much in the detail, so both
Jersey and Guernsey will need to ensure
that they keep ahead of the game.
The best scenario is for the Channel
Islands, post-Brexit, to develop additional
business that isn’t EU or UK dependent.
Both islands have strong infrastructures
and experienced service providers, so
should seek to utilise those advantages.
Both islands are ready to take advantage
of the AIFMD passport, once that becomes
available, and in the interim will continue
to utilise the national private placement
regimes (NPPRs).
UK managers, on the other hand, have
to date been able to use the AIFMD
passport but will have to learn about the
various individual NPPRs.
External marketing has already started.
Both Jersey Finance and Guernsey Finance
have active programmes of promotion
to other financial centres.
Jersey has recently enacted legislation
to permit the establishment of limited
liability companies (LLCs) based on the
US model, providing something that’s
familiar to US managers. Guernsey is
considering the concept of a ‘Green Fund’,
which places emphasis on impact investing,
currently a popular theme with many
international investors.
Irrespective of what happens to the UK,
thinking about an independent future after
Brexit is important. Continuing to develop
innovative products and marketing the
Channel Islands to a wider audience will
inevitably be more necessary. n

CAPITAL MARKETS

In the Channel Islands we offer a pan-island service, providing
a out more please email: angus.taylor@moorestephens-jersey.com
To find
PRIVATE WEALTH
comprehensive range of services to our clients and business
or partners
telephone: +44 (0)1534 880088
wherever they may be located.
EMPLOYEE BENEFITS
We pride ourselves on providing professional, personal and
multi-jurisdictional services to our clients across the globe.

www.moorestephensci.com

The best scenario is to develop
additional business that isn’t
EU or UK dependent

intertrustgroup.com

Regulated by the Jersey Financial Services Commission and Licensed by the Guernsey Financial Services Commission
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When

global centres for private wealth work
going back 50 years, with clients from
all over the world seeking the expertise
the islands have to offer. All of that hard
work and history means that today,
Guernsey and Jersey stand tall as key
jurisdictions for private wealth work.
Trusts, foundations, family office, finance
and banking, estates and succession, and
philanthropy are among the most prevalent
areas of work undertaken in the islands.
As an example of the sheer volume of
work taking place, a 2016 study by Capital
Economics for Jersey Finance entitled
Jersey’s Value to Britain, found that, at
the time, more than £400bn of private
assets was held in Jersey trusts, of which
94 per cent has been settled there by
individuals resident outside the British
Isles or by ‘non-doms’.
In Jersey, nearly 360 foundations have
been formed since their creation in 2009,
and it has 1,252 regulated members of the
Society of Trust and Estate Practitioners
(STEP). Guernsey has 666 STEP members
and 88 live foundations, having been
introduced in 2013.
Angela Calnan, Group Partner, Trusts
and Fiduciary at offshore lawyers Collas
Crill, confirms the islands’ popularity,
saying: “Before moving to Guernsey, I
worked as a lawyer in Dubai, Singapore

wealth
matters

Words:
Chris Menon

Private clients have been using Guernsey and Jersey for
decades, but it’s only through constant evolution that
the islands have extended their expertise and reputation

PRECISE. PROVEN. PERFORMANCE.
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and London. From all of those places,
clients used the Channel Islands as part
of their wealth planning.”
In Calnan’s opinion, while both islands
are equally well regulated, it’s the very
strength of this regulation that sets them
apart from other jurisdictions.
“This used to be seen as a weakness
by some clients,” she affirms. “But now,
being a well-regulated jurisdiction is
undoubtedly a strength.”
Indeed, in a world of ongoing political
and financial uncertainty, wealthier
individuals from around the world are
seeking to place their assets in stable,
well-regulated jurisdictions. However,
political stability and sound regulation
are just one part of their requirements.
As Julie Kleis, Director in RBC Wealth
Management’s Fiduciary Services team,
explains: “If assets are to be held in a
corporate or fiduciary structure, one
needs experienced administrators and
fiduciaries, along with tax advisers,
investment managers and legal advisers.
Given the maturity of the Channel Islands
as financial centres, the firms in these
specialist areas have a substantial, rather
than token, presence on the islands.”
From the perspective of an experienced
City practitioner specialising in trust
litigation, Geoffrey Kertesz, Partner and
Head of Wills & Trust Disputes at Bircham

Dyson Bell, explains: “The Channel Islands
have local fiduciary companies with a long
history of dealing professionally with trust
matters. They have the infrastructure for it.
They’ve got excellent local law firms. They
have a judiciary that’s familiar with trusts,
and they have robust regulation in case
something goes wrong.”
He’s quick to scotch any suggestion
that the Channel Islands are opaque.
“They’re certainly more transparent than
they are opaque. Jersey, in particular, was
ahead of the game in adopting a regime
of transparency. I think they may have lost
some work at the outset because of it, but
now everyone else is playing catch-up.
“This is the way the world is shifting,
towards transparency. Yes, there will
always be questionable islands where you
can put money, but Jersey and Guernsey
have very good regimes.”
Kertesz cites the key factors often raised
by those on the islands: they’re in the same
time zone as the UK, they speak English
and they’re an hour’s flight from London.

THE SAME, BUT DIFFERENT
Naturally, there are slight differences
between Jersey and Guernsey. Richard
Prosser, Group Director at Estera,
which has an office on both islands,
says: “Jersey is more experienced and has
more expertise in private wealth compared

▼

IN A LONDON cab, only recently, the

Regulated by the Jersey Financial Services Commission and
licenced by the Guernsey Financial Services Commission

Private Wealth
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Advertising: costs
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• Photoshop EPS with all fonts
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Advertising: the directory
In addition to adverts and advertorials, Channel Islands and the City will carry a
business directory – an exceptional reference tool for people looking for companies
in the Channel Islands. Advertise in the magazine and you will also receive a one-off
entry in the Businesslife searchable online directory.

Costs:
Cost:

Magazine Directory
(includes free online entry)
£350

Online
Print

Directory

www.blglobal.co.uk

To advertise in the directory in print or online contact Carl Methven on
+ 44 (0)1534 615886 or carl.methven@blglobal.co.uk

Training to improve your business
performance
ALX Training is dedicated to making sure
that your staff have the tools they need to do
their jobs efficiently and effectively.
Our extensive range of courses covers all
Microsoft Office products including Excel,
Outlook, Powerpoint, Word, Project and
Visio as well as training on the major
bookkeeping packages: Sage and
Quickbooks.
We also offer a wide range of online courses
through our exclusive partnership with
LearnDirect. From Microsoft Office Expert
exams to short focused IT modules, you can
use our range of online courses to provide
your staff with a truly flexible way to learn.
Where software packages are unique to your
business, we are able to create courses that
will effectively train both your customers
and staff on bespoke systems, getting the
most from your investment.
Operating with complete flexibility - you can
choose to use our training rooms or we can
come to your workplace - we deliver courses
in short two or three-hour sessions that
ensure learning is maximised whilst time out
of the office is minimised.
For more information, please contact:
Alex Morel
Managing Director
Hilary House
19 Hilary Street
St Helier
JE2 4SX

Appleby is one of the world’s largest
providers of offshore legal advice and
services. Uniquely positioned in the key
offshore jurisdictions of Bermuda, BVI, the
Cayman Islands, Guernsey, Isle of Man,
Jersey, Mauritius and the Seychelles, as well
as the international financial centres of
London, Hong Kong and Shanghai. We are
also the only firm to have offices in all three
British Crown Dependencies.
Our services include:
l Corporate
l Dispute Resolution
l Private Client & Trusts
l Property
Members of the Jersey and Guernsey offices
regularly advise London City and
international law firms on all legal aspects of
offshore corporate, finance and investment
fund transactions and arrangements in the
Channel Islands.
For more information visit our website
www.applebyglobal.com/our-expertise
Michael Cushing
Managing Partner, Jersey
+44 (0)1534 818 395
mcushing@applebyglobal.com
Gavin Ferguson
Managing Partner, Guernsey
+44 (0)1481 755 603
gferguson@applebyglobal.com

Ashburton Investments is a new generation
investment manager. We are the investment
management arm of the FirstRand Group, one
of Africa’s largest financial services companies.
Our offering spans traditional and alternative
investment strategies, as well as active and
passive investment styles.
The strength of our investment proposition is
our unique ability to leverage investment
thinking and capability from across the
FirstRand Group, to offer our retail or
institutional clients unique investment
opportunities. With us, investors can access
more sources of return, broader investment
capabilities, informed risk management and
deeper investment insight. We are experienced
emerging market investors in Africa, India and
China, with a proven track record in multi asset
investing.
Our assets under management total
approximately US dollar $8.55 billion as at
31 December 2015 and we have international
reach with offices in the Channel Islands,
South Africa, the United Kingdom, and the
United Arab Emirates.
To find out how Ashburton Investments can
help you access more opportunities,
contact us today on:
+44 (0)1534 512000
enquiries@ashburton.com
www.ashburton.com

Independent and Professional

Bright. Commercial. Responsive.

We provide a full range of management
services to our domestic and international
private clients.

Benest Corbett Renouf provide solutions to a
wide range of legal issues.

l Family office – bespoke assurance
l Wealth management – your strategy
l Fiduciary services – impartiality
with vision
l Corporate services – attention to detail
l Good governance – a helpful eye
We aim to assist in the provision of personal
service to meet your requirements, being
vigilant and proactive in the face of a fast
changing legal, economic and fiscal
landscape. We can provide the focus to your
solution. Try us.
Our team has many years of experience
dealing with a wide range of clients in
different countries. We look to provide good
corporate governance to achieve your aim.
Contact us:
Mrs Ann Williams, TEP – Director
awilliams@baccata.co.je
Mrs Áine O’Reilly, ACCA – Director
aoreilly@baccata.co.je
Robert McIlvaney, FCCA – Director
rmcilvaney@baccata.co.je
Nigel Bentley, Solicitor – Consultant
nbentley@baccata.co.je
Nicholas Falla, TEP – Managing Director
nfalla@baccata.co.je

l
l
l
l
l
l
l
l

Litigation
Employment Law
Trust Law
Property & Planning
Family Law
Wills & Estates
Corporate & Commercial
Insured Risks

Our team aims to provide the best possible
advisory and advocacy services to clients,
tailored to your particular needs, or those of
your business.
We are proud of our ability to resolve matters
by giving leglly sound, commerically
practical advice at sensible cost.
For further information about how we can
assist you, please contact:
David Benest, Managing Partner
david.benest@bcrlawjersey.com
Tel: +44 (0) 1534 760 860
www.bcrlawjersey.com

Tel: +44 (0)1534 870670
Licensed by the Jersey Financial Services
Commission in the conduct of trust company
business

01534 873785
07797 774676
alex@alxtraining.com
www.alxtraining.com

We may be Jersey’s newest law firm, but
we draw on the combined wealth and
experience of our partners and fee earners
in the following practice areas:

Follow us on Twitter @bcr_law

Deloitte LLP
Deloitte LLP offers professional services to the
UK and European market. The company has
the broadest and deepest range of skills of any
business advisory organisation and employs
over 14,400 exceptional people in 28 offices in
the UK and Switzerland.
We provide professional services and advice to
many leading businesses, government
departments and public sector bodies and
publish many influential studies and thought
leadership pieces.
Deloitte LLP employs 160 professionals across
the Jersey, Guernsey and the Isle of Man
offices. It is the UK member firm of Deloitte
Touche Tohmatsu Limited, a UK private
company limited by guarantee, and its global
network of 150 member firms, each of which is
a legally separate and independent entity.
Deloitte provides audit, tax, consulting, and
financial advisory services to public and
private clients spanning multiple industries.
Deloitte brings world-class capabilities and
high-quality service to clients, delivering the
insights they need to address their most
complex business challenges.
For further information please do not
hesitate to contact:
John Clacy, Partner, Guernsey
Email:jclacy@deloitte.co.uk
Phone +44 (0) 1481 724011
Greg Branch, Partner, Jersey
Email: gbranch@deloitte.co.uk
Phone: +44(0)1534 824325
www.deloitte.com
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Media information 2019

Publishing schedule
How to book

AD SALES DEADLINE
10 MAY 2019

For information about advertising
in Channel Islands and the City,
please contact:

AD ARTWORK DEADLINE
17 MAY 2019

Carl Methven
+44 (0)1534 615886
+44 (0)7797 796377
carl.methven@blglobal.co.uk

PUBLICATION DATE
3 JUNE 2019

Conditions of Acceptance
All advertisements accepted for publication by
Chameleon Group Limited in any of its print or online
publications can only be accepted on the following
condition accepted on the following conditions:
n

The publisher does not accept liability for any
loss, or damage caused by:
a) an error, inaccuracy or omission in the
printing of an advertisement.
b) any failure to publish on the date or dates
specified by the advertiser.
c) the publication of any advertisement on any
date (or dates) other than the date (or dates)
specified by the advertiser, whether the actual
date of publication be earlier or later than the
date (or dates) specified; and/or in a specific
issue.

WWW.bLGLOBAL.co.uk

n

n

n

 ll advertisements are subject to the contents
A
being approved by the management. The
management reserves the right to refuse any
advertisement, even though accepted and
pre-paid, or to make any alterations deemed
necessary.
 roofs of advertisements will be submitted
P
on request. Once the proof has been agreed
and signed by the advertiser (or his agent or
representative) no further alterations can be
entertained, except by agreement with the
publisher at the advertiser’s expense.
 otice of cancellation of advertisements must
N
be received at least 20 working days prior to
publication. Non-compliance with the above

made against the publisher or may be incurred or
become payable by the publisher in respect of or
arising out of each advertisement.

cancellation time will incur the full cost of the
space booked.
n

n

I t is the responsibilty of the advertiser to check the
correctness of each insertion of an advertisement.
No responsibility can be assumed for the
repetition of an error in the advertisement ordered
for more than one insertion unless notification is
received by the publisher immediately an error
occurs.
 ll advertisements are accepted and published
A
on the understanding that the advertiser is
authorised to publish the contents of the
advertisement. The advertiser will indemnify the
publisher against all actions, claims, demands,
costs and expenses which might be taken out or

n

 hile every care is taken, the publisher is not
W
responsible damage of artwork or photographs
or any other advertising material.

n

 rices published by the Chameleon Group Limited
P
are subject to revision at any time and orders are
accepted on the condition that the price binds
Chameleon Group Limited only in respect of the
period specified in the applicable rate card. Prices
are exclusive of GST. Credit accounts must be
settled within 14 days of the invoice date. Interest
will be charged monthly on overdue accounts at
the rate of 2.5% above base rate.
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